
30 FACES 
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_____________ 
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_____________ 
NAME / $$$ 

_____________ 
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QUALIFIED PARTIES:     Z = ZOOM    F = FB     T = TEXT    I = IN PERSON    QUALIFIED = 3 + $200+ 
HOSTESS WK 1                      $$$             TYPE HOSTESS WK 2                      $$$             TYPE HOSTESS WK 3                      $$$             TYPE HOSTESS WK 4                      $$$             TYPE 

1__________________|________|_______ 

2__________________|________|_______ 

3__________________|________|_______ 

4__________________|________|_______ 

5__________________|________|_______ 

1__________________|________|_______ 

2__________________|________|_______ 

3__________________|________|_______ 

4__________________|________|_______ 

5__________________|________|_______ 

1__________________|________|_______ 

2__________________|________|_______ 

3__________________|________|_______ 

4__________________|________|_______ 

5__________________|________|_______ 

1__________________|________|_______ 

2__________________|________|_______ 

3__________________|________|_______ 

4__________________|________|_______ 

5__________________|________|_______ 

$500 WEEKLY SALES = $1,000 CASH CLUB = 1 COMMA CLUB 
WEEK 1 WEEK 2 WEEK 3 WEEK 4 

$__________________________ NEW 
$__________________________ REORDERS 
$__________________________ TOTAL 

$__________________________ NEW 
$__________________________ REORDERS 
$__________________________ TOTAL 

$__________________________ NEW 
$__________________________ REORDERS 
$__________________________ TOTAL 

$__________________________ NEW 
$__________________________ REORDERS 
$__________________________ TOTAL 

CAREER PRESENTATIONS                       Y = YES             N = NO           M = MAYBE 
WEEK 1 WEEK 2 WEEK 3 WEEK 4 

1__________________________ Y  N  M 
2__________________________ Y  N  M 
3__________________________ Y  N  M 
4__________________________ Y N  M 
5__________________________ Y N  M 

1__________________________ Y  N  M 
2__________________________ Y  N  M 
3__________________________ Y  N  M 
4__________________________ Y N  M 
5__________________________ Y N  M 

1__________________________ Y  N  M 
2__________________________ Y  N  M 
3__________________________ Y  N  M 
4__________________________ Y N  M 
5__________________________ Y N  M 

1__________________________ Y  N  M 
2__________________________ Y  N  M 
3__________________________ Y  N  M 
4__________________________ Y N  M 
5__________________________ Y N  M 

DMO = DAILY METHOD OF OPERATION         B = BOOKING     T = TEAM BUILDING     C = CUSTOMER SERVICE 

 
1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31 

B B B B B B B B B B B B B B B B B B B B B B B B B B B B B B B 

T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T T 

C C C C C C C C C C C C C C C C C C C C C C C C C C C C C C C 

WEEKLY / MONTHLY TRACKING SHEET / NAME: _____________________________________      DYNASTY TRACKING SHEET 

                 GO LIVE IN YOUR FB VIP GUEST GROUP                                                       TOTALS FOR THE MONTH  

 WEEK 1 = ✓ WEEK 2 = ✓  WEEK 3 = ✓ WEEK 4 = ✓ 

    

_______ # FACES $______  RETAIL SALES _______# TIMES FB LIVE 

_______ # PARTIES _______ # PRODUCTS SOLD _______ # CAREER PRESENTATIONS 

_______ # NEW CUSTOMERS _______ # COMPLETED DMO _______ # NEW TEAM MEMBERS 


